
WRITE ANY 3 DIFFERENCES BETWEEN COERCION AND UNDUE

INFLUENCE

'Coercion' is the act of threatening a person, to compel him/her to enter into the contract and perform the obligation. On
the contrary, 'Undue Influence' is an act.

Shelly for Rs. The following illustration [ii] would elaborate further on this â€” A, on board an English ship
on the high seas, causes B to enter into an agreement by an act amounting to criminal intimidation under the
Indian Penal Code. Related Differences. Shelly minor advances Rs. Now this agreement entered int by
coercion. On the other hand, undue influence has been found out to be carried by the superior party to force
the weaker party to agree to the contract. For example, in Ranganayakamma v. A penal code forbids only what
it declared punishable. In the above example agreement is voidable. Examples of fiduciary relationship
include â€” Solicitor and client [viii] Spiritual adviser and devotee [x] Medical attendant and patient [xi]
Parent and child [xii]. People need to understand the meaning of the two terms so that they can be able to
explain what they are facing in their respective areas rather than mixing between the two. As opposed to undue
influence, the parties must be in a fiduciary relationship with each other. There he made a deed gifting all his
properties to one of his sons to the exclusion of others. What is Undue Influence? On the other hand, undue
influence is considered unlawful acts, which is not punishable under the penal code of various countries. For
example, it is coercion when an agent who is due to leave refuses to hand over the account books to the new
entrant until the principal executes release in his favour. The contract between the parties is voidable, i.
Example: A threatens B to marry him, or else he will kill her whole family. The use of power and threats to
convince an individual to agree or perform specific terms follows under the realms of coercion and undue
influence. Relationship The relationship between parties is not necessary. However, Oldfield, J. Some of the
tactics employed in coercion include threatening to kill an individual and threatening to harm family members
or loved ones. Lawful object 5. The parties under coercion need not be in any relationship with each other.
Coercion involves physical force, whereas Undue Influence involves mental pressure. This article highlights
the differences between coercion and undue influence as stipulated in various research studies. On the other
hand, undue influence uses moral pressure to force a person to agree to a binding agreement against his or her
will. The party who employs coercion is criminally liable under IPC. The section also states that the act
causing coercion should not necessarily be against the a party to the contract. Techniques of causing coercion
â€” Coercion is said to be caused when consent is obtained by pressure exerted by either of the following ways
:- 1. Where he is in a fiduciary relation to the other party- Fiduciary relationship means a relationship of trust
and confidence. Example :- Mr. Detaining of Property :- If the other party detains any property unlawful to the
prejudice of any person whatever with the intention of obtaining such consent. In Chikkam Ammiraju v. This
involves physical pressure. However, it is important to highlight that, an individual who gains consent through
undue influence may be charged under the court of law under the misuse of authority or positions of power to
obtain approval against the will of a lower ranking party. Kapoor guardian uses his influence of guardian and
gets a bond signed by Miss. Key Differences Between Coercion and Undue Influence The major differences
between coercion and undue influence are as under: The act of threatening a person in order to induce him to
enter into an agreement is known as coercion. Absence of conditions b-e renders the agreement void whereas,
absence of condition a i. Threat to commit suicide was considered as an act forbidden by the Indian Penal
Code,  Coercion is a term used to refer to a situation where individual forces another person to agree to
specific terms or provisions using threats.


